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Q&A

Speaker 1

Q1l:

Could you provide any details on Roze Al LLC, the new company disclosed in the Annual
Securities Report, including the nature of its business?

A1l: (Kimiwada) We would like to refrain from commenting at this time.

Q2:

Finance cost this quarter increased by approximately ¥160 billion year on year. | assume this
reflects higher interest rates and increased funding. Looking ahead, should we view the
approximately ¥330 billion recorded in Q1 as the new run rate? Were there also any one-off
factors?

A2: (Goto) In a rising interest rate environment, the interest rates applied when we refinance
are likely to be higher, so interest expense may also increase. In addition, as our investment
activities expand, interest-bearing debt may increase, which could also contribute to higher
interest expense.

At the same time, as an investment company, we believe we can comfortably absorb the
interest burden as a funding cost—in other words, as part of our investment cost—given the
very high returns we target on our investments. As long as interest costs remain at a level
that can be sufficiently absorbed, we believe we have the financial capacity to continue



raising funds proactively, as we have in the past.

Speaker 2

Ql:

Regarding the data center in France, you have disclosed an investment of €45 billion, which
you describe as “Al infrastructure.” Is this similar to the plan in Ohio in the U.S., involving
investments in areas such as power infrastructure and land? It also appears that IT equipment
may not be included. Could you explain which areas the investment is expected to cover?

Al: (Goto) We are not in a position to comment on the details at this time. We will provide
further information once we are able to disclose the breakdown of the investment, so we ask
that you wait for further updates.

Q2:

You mentioned that the number of users of OpenAl’s Codex has reached 10 million. As of
what date was that figure? Also, could you explain what has driven the rapid growth in users
and what targets you have going forward?

A2: (Agne) Thanks for the question. I'll try to take it in reverse order. First, you asked if there
was a target. We directly don’t have a target. Those are OpenAl’s targets. We're very happy
with the rapid growth. As to when the figure is from, it is 10 million as of July. The reason why
it is growing quickly, based on what we have heard from OpenAl, is the growth of product,
especially Codex, from more coding-based users to knowledge workers, and the ability to use
that in the broader and different circumstances. For example, more than one million people
are currently using it for work outside of software development.

Q3: Do you have data as of June?

A3:
(Agne) We are checking, but we don’t have it at hand. We had four million as of April 21.

Q4.

Open-source models, including Moonshot Al’s Kimi K3, as well as models from Zhipu Al and
DeepSeek, have been attracting attention. How do you view the impact of the growing
adoption of open-source models on SoftBank Group’s overall business strategy, including

Vision Funds and Arm?



A4:

(Agne) We believe that the market opportunity is very, very large, and so there is space for
open source and space for competitors. So, we don’t think that we are going to be challenged
by the fact that there are advances in open source. The fact that each of these different
segments is able to make advances helps the whole industry and the overall opportunity.

(Goto) I’'m not an engineer, so | can’t comment from a highly technical perspective. But as
Mark just mentioned, | believe the emergence of a variety of open-source services will help
stimulate activity in this field and expand the overall market. From that perspective, | view
this as a positive development. At the same time, companies will need sufficient resources
to continue advancing the technologies and systems underpinning their services. Ultimately,
| believe those costs will be reflected in the price of the services they provide. Even open-
source companies, if they seek to generate profits, will ultimately face the same challenge.

Speaker 3

Q1l:

Regarding the $10 billion financing facility linked to the value of the OpenAl stake, how
much of that stake has been pledged as collateral? Also, given that the rise in Arm’s share
price has increased the collateral value, are you considering further increasing margin loans
backed by Arm shares?

Al:(Goto) OpenAl shares have not been pledged as collateral for this financing. However, the
financing is structured with reference to the value of the OpenAl shares and is subject to
various terms and conditions. For other margin loans, including those backed by Arm shares,
we will proactively consider measures such as increasing the facilities while assessing the
available borrowing capacity under each facility.

Speaker 4

Q1l:

The Al Computing segment recorded a segment loss (loss before income tax) of
approximately ¥200 billion. While Arm reports a profit on a standalone basis, could you
explain the factors behind the segment loss? In addition, “Other” in the segment
information recorded a loss of approximately ¥765 billion. Could you also explain the main
factors behind this loss, excluding derivative-related losses?



Al: (Kimiwada) The Al Computing segment includes not only Arm but also Ampere and
Graphcore, and expenses incurred by these companies are included in the segment. In
addition, amortization expenses related to intangible assets recognized at the time of the
Arm acquisition is not recorded in Arm’s standalone results but is recognized in SBG’s
consolidated financial results. As a result, income before income tax for the Al Computing
segment is significantly lower than Arm’s standalone profit. For “Other” in the segment
information, the main factors were approximately ¥184 billion in share-based compensation
expenses related to Energy Global and a derivative loss of approximately ¥450 billion related
to warrants.

Q2:

Regarding revenue from Arm AGI CPU, you have indicated an outlook of approximately $2
billion in FY2028 and S$S15 billion in FY2030. How do you expect revenue to ramp up from
FY2028 through FY2030?

A2: (Child) The forecast that we provided at our Analyst Day in March was that we expect the
curve to increase such that we would have roughly $100 million in Q4 of this year, a little less
than $1 billion in FYE28 (Note: Refers to SoftBank Group Corp.’s FY27. The same applies to all
year references in Child’s remarks.), roughly $2 billion in FYE29, a little less than S5 billion in
FYE30, and then $15 billion in FYE31. The reason the increase steps up is that the supply chain
is fairly constrained through FYE28 and even into FYE29. We see significant fab and wafer
capacity, as well as memory, substrate and testing equipment capacity, coming online. The
pipelines we have now are well in excess of the $2 billion that we have announced. | would
also add the fact that the next generations will have much higher core counts and, therefore,
much higher ASPs. For example, the first version of the Arm AGI CPU, which is the version
that sells in FYE27 and FYE28, has an average ASP of roughly $1,500. In FYE29 and FYE30, we
expect to have a second version with roughly double the ASP, at around $3,000. By late FYE30
or FYE31, we expect another doubling in core count, with the ASP getting closer to $5,000.
The increases in ASPs and capacity are what lead to the increasing growth rate.

Q3:

Arm has indicated that, in light of the current market environment, its $15 billion revenue
outlook for FY2030 presented in March may have been conservative. Is there a possibility
that revenue growth could accelerate earlier than previously expected?

A3: (Child) Perhaps. The biggest challenge right now is the supply chain. For example,



industry estimates suggest that wafer capacity will increase by roughly 70% over the next two
years, followed by another increase of close to 70% over the following two years. That is
certainly one of the big drivers. When we provided our estimate of $15 billion by FYE31, we
assumed a total addressable market of approximately $100 billion for CPUs. Since we
provided that estimate, others, including NVIDIA and, | believe, AMD, have taken up their
TAM estimates to approximately $200 billion and $220 billion. If their estimates are right and
we are able to maintain approximately a 15% share, that could mean there is upside. We have
not changed our estimates, and we will probably not change our TAM estimate until our next
Analyst Day. However, there certainly seems to be increasing confidence in a larger TAM,
which could lead to higher numbers for Arm.

Speaker 5

Ql:

My understanding is that AMD expects its CPU revenue to grow by approximately 30% next
year, which suggests that it has secured an allocation from TSMC. How much capacity
allocation has Arm secured from TSMC? Are you competing with companies such as AMD,
meaning that next year’s capacity is capped, or can these allocations change dynamically as
the year progresses?

A1l: (Child) | think the short version is that we have our allocation from TSMC. We received it
sometime during this past quarter. However, remember that we are starting from effectively
zero. This is the first product we made, and the way TSMC allocates capacity is typically based
on an increase from the prior year. AMD has been in this business for a long time, so | would
assume that its increased capacity is coming from a large base. Our capacity is coming from
a very low base. That is why we expect more constraints this year and next year. We expect
those constraints to start to lessen in years three and four, as we gain more experience and
as much more wafer and fab capacity comes online.

Q2:

When is the SoftBank neocloud service expected to launch? As part of that initiative, are you
entering into long-term agreements with memory manufacturers or taking steps to secure
CPU or GPU supply?

A2: (Ohama) SoftBank neocloud service is still at a very preliminary stage. We have only just
made the announcement, and the details have not yet been decided. Therefore, we will not
be able to answer questions about the specifics at this time. Sorry.



Disclaimers

This presentation provides relevant information about SoftBank Group Corp. (“SBG”) and its subsidiaries (together with SBG, the “Company”) and its
affiliates (together with the Company, the “Group”) and does not constitute or form any solicitation of investment including any offer to buy or subscribe for
any securities in any jurisdiction. Any offers, solicitations of offers to buy, or any sales of securities will be made in accordance with the registration
requirements of the Securities Act of 1933, as amended ("Securities Act"). The information on this slide is being presented in accordance with Rule 135 under
the Securities Act.

This presentation contains forward-looking statements, beliefs or opinions regarding the Group, such as statements about the Group’s future business, future
position and results of operations, including estimates, forecasts, targets and plans for the Group. Without limitation, forward-looking statements often
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include the words such as “targets”, “plans”, “believes”, “hopes”, “continues”, “expects”, “aims”, “intends”, “will”, “may”, “should”, “would”, “could”,
“anticipates”, “estimates”, “projects” or words or terms of similar substance or the negative thereof. Any forward-looking statements in this presentation are
based on the current assumptions and beliefs of the Group in light of the information currently available to it as of the date hereof. Such forward-looking
statements do not represent any guarantee by any member of the Group or its management of future performance and involve known and unknown risks,
uncertainties and other factors, including but not limited to: the success of the Group’s business model; the Group’s ability to procure funding and the effect
of its funding arrangements; key person risks relating to the management team of SBG; risks relating to and affecting the Group’s investment activities; risks
relating to SB Fund (defined as below), its investments, investors and investees; risks relating to SoftBank Corp. and the success of its business; risks relating
to Arm and the success of its business; risks relating to law, regulation and regulatory regimes; risks relating to intellectual property; litigation; and other
factors, any of which may cause the Group’s actual results, performance, achievements or financial position to be materially different from any future results,
performance, achievements or financial position expressed or implied by such forward-looking statements. For more information on these and other factors
which may affect the Group’s results, performance, achievements, or financial position, see “Risk Factors” on SBG’s website at
https://group.softbank/en/ir/investors/management policy/risk_factor. None of the Group nor its management gives any assurances that the expectations
expressed in these forward-looking statements will turn out to be correct, and actual results, performance, achievements or financial position could
materially differ from expectations. Persons viewing this presentation should not place undue reliance on forward looking statements. The Company
undertakes no obligation to update any of the forward-looking statements contained in this presentation or any other forward-looking statements the
Company may make. Past performance is not an indicator of future results and the results of the Group in this presentation may not be indicative of, and are
not an estimate, forecast or projection of the Group’s future results.

The Company does not guarantee the accuracy or completeness of information in this presentation regarding companies (including, but not limited to, those
in which SB Funds have invested) other than the Group which has been quoted from public and other sources.

Regarding Trademarks
Names of companies, products and services that appear in this presentation are trademarks or registered trademarks of their respective companies.
Important Notice — Trading of SBG Common Stock, Disclaimer Regarding Unsponsored American Depository Receipts

SBG encourages anyone interested in buying or selling its common stock to do so on the Tokyo Stock Exchange, which is where its common stock is listed
and primarily trades. SBG’s disclosures are not intended to facilitate trades in, and should not be relied on for decisions to trade, unsponsored American
Depositary Receipts (“ADRs”).

SBG has not and does not participate in, support, encourage, or otherwise consent to the creation of any unsponsored ADR programs or the issuance or
trading of any ADRs issued thereunder in respect of its common stock. SBG does not represent to any ADR holder, bank or depositary institution, nor should
any such person or entity form the belief, that (i) SBG has any reporting obligations within the meaning of the U.S. Securities Exchange Act of 1934 (“Exchange
Act”) or (ii) SBG’s website will contain on an ongoing basis all information necessary for SBG to maintain an exemption from registering its common stock
under the Exchange Act pursuant to Rule 12g3-2(b) thereunder.

To the maximum extent permitted by applicable law, SBG and the Group disclaim any responsibility or liability to ADR holders, banks, depositary institutions,
or any other entities or individuals in connection with any unsponsored ADRs representing its common stock.

The above disclaimers apply with equal force to the securities of any of the Group which are or may in the future be the subject of unsponsored ADR programs,
such as SoftBank Corp. or LY Corporation.

Notice regarding Fund Information contained in this Presentation

This presentation is furnished to you for informational purposes and is not, and may not be relied on in any manner as, legal, tax, investment, accounting or
other advice or as an offer to sell or a solicitation of an offer to buy limited partnership or comparable limited liability equity interests in any fund managed
by a subsidiary of SBG, including SB Global Advisers Limited (“SBGA”), SB Investment Advisers (UK) Limited (“SBIA”), and any of their respective affiliates
thereof (collectively, the “SB Fund Managers” and each an “SB Fund Manager”) (such funds together with, as the context may require, any parallel fund,
feeder fund, co-investment vehicle or alternative investment vehicle collectively, the “SB Funds” and each an “SB Fund”). For the avoidance of doubt, the SB
Funds include, among other funds, SoftBank Vision Fund L.P. (together with, as the context may require, any parallel fund, feeder fund, co-investment vehicle
or alternative investment vehicle, the “Vision Fund 1”), which are managed by SBIA and its affiliates; SoftBank Vision Fund II-2 L.P. (together with, as the
context may require, any parallel fund, feeder fund, co-investment vehicle or alternative investment vehicle, the “Vision Fund 11”), which are managed by
SBGA and its affiliates; and SBLA Latin America Fund LLC (together with, as the context may require, any parallel fund, feeder fund, co-investment vehicle or
alternative investment vehicle, the “SoftBank Latin America Fund”), which are managed by SBGA and its affiliates.

None of the SB Funds (including the Vision Fund I, Vision Fund Il and SoftBank Latin America Fund), the SB Fund Managers any successor or future fund
managed by an SB Fund Manager, SBG or their respective affiliates makes any representation or warranty, express or implied, as to the accuracy or
completeness of the information contained herein and nothing contained herein should be relied upon as a promise or representation as to past or future
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performance of the SB Funds or any other entity referenced in this presentation, or future performance of any successor or the future fund managed by an
SB Fund Manager.

Information relating to the performance of the SB Funds or any other entity referenced in this presentation has been included for background purposes only
and should not be considered an indication of the future performance of the relevant SB Fund, any other entity referenced in this presentation or any future
fund managed by an SB Fund Manager. References to any specific investments of an SB Fund, to the extent included therein, are presented to illustrate the
relevant SB Fund Manager’s investment process and operating philosophy only and should not be construed as a recommendation of any particular
investment or security. The performance of individual investments of an SB Fund may vary and the performance of the selected transactions is not necessarily
indicative of the performance of all of the applicable prior investments. The specific investments identified and described in this presentation do not
represent all of the investments made by the relevant SB Fund Manager, and no assumption should be made that investments identified and discussed
therein were or will be profitable.

The performance of an SB Fund in this presentation is based on unrealized valuations of portfolio investments. Valuations of unrealized investments are
based on assumptions and factors (including, for example, as of the date of the valuation, average multiples of comparable companies, and other
considerations) that the relevant SB Fund Manager believes are reasonable under the circumstances relating to each particular investment. However, there
can be no assurance that unrealized investments will be realized at the valuations indicated in this presentation or used to calculate the returns contained
therein, and transaction costs connected with such realizations remain unknown and, therefore, are not factored into such calculations. Estimates of
unrealized value are subject to numerous variables that change over time. The actual realized returns on the relevant SB Fund’s unrealized investments will
depend on, among other factors, future operating results, the value of the assets and market conditions at the time of disposition, any related transaction
costs and the timing and manner of sale, all of which may differ from the assumptions and circumstances on which the relevant SB Fund Manager’s valuations
are based.

Past performance is not necessarily indicative of future results. The performance of an SB Fund or any future fund managed by an SB Fund Manager may be
materially lower than the performance information presented in this presentation. There can be no assurance that each SB Fund or any future fund managed
by the relevant SB Fund Manager will achieve comparable results as those presented therein.

Third-party logos and vendor information included in this presentation are provided for illustrative purposes only. Inclusion of such logos does not imply
affiliation with or endorsement by such firms or businesses. There is no guarantee that an SB Fund Manager, an SB Fund’s portfolio companies, any future
portfolio companies of a future fund managed by an SB Fund Manager or SBG will work with any of the firms or businesses whose logos are included in this
presentation in the future.

SBGA and SBIA manage separate and independent operations and processes from each other and those of SBG in the management of Vision Fund I, Vision
Fund Il and SoftBank Latin America Fund, respectively. Any SB Funds managed by SBGA or SBIA are solely managed by SBGA or SBIA respectively.



